108th Annual Hardware Dealers’ Convention
and First-Ever
Product Knowledge Exposition

Grand Geneva Resort & Spa
Lake Geneva, Wisconsin

Tuesday, Wednesday, and Thursday
February 17, 18, and 19, 2004

Midwest Hardware Association, Inc.
2801 Dixon St « PO Box 8033 ¢ Stevens Point, WI 54481-8033
800-888-1817, 715-341-7100 ¢ Fax 715-341-4080 ¢ Email: mha@midwesthardware.com ¢ www.midwesthardware.com



Schedule of Events

ruary 17, 2004

Registration Begins

5:00 p.m. Annual Business Meeting
Mark Collini-“Living With the Big Boxes” (See page 5)

9:30 p.m. Murder Mystery Dinner Theater—“Deadly Dividends” (See page 6)

Afterglow Hospitality

February 18, 2004

8:50 a.m. Breakfast
Retailers attend breakfast sponsored by their Wholesaler
Vendors attend breakfast sponsored by Sentry Insurance

Product Expo Hall Opens

12:00 p.m. Morning Breakout Seminars (See page 4)
0 2:00 p.m. Lunch Served in Expo Hall
5:00 p.m. Afternoon Breakout Seminars (See page 4)

Expo Hall Closes
Cocktail Reception
Theme Party-“A Caribbean Cruise” (See page 6)

Afterglow Hospitality

ebruary 19, 2004

All-Industry Breakfast
9:45 a.m. Ken Schmidt-“The Harley-Davidson Story” (See page 6)
10:45 a.m. Vendor Product and Booth Auction (See page 16)

Convention Closing
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Product Knowledge Expo

Join hardware dealers from throughout lllinois
and Wisconsin as they meet with suppliers to
discover new merchandise and exchange ideas
for making their stores more profitable. A great

training opportunity for store owners, managers, -
and employees. Illfﬂl'matlvez

Visit these Displaying Vendors in the Expo Hall . . .

Cargill * Hudson Sprayers ¢+ Graham Paint ¢+ PC Products ¢ Prince Corp. ¢
LDR Industries ¢« Team Loss Prevention ¢ Alco Manufacturing ¢+ GRK
Fasterners ¢+ eBay ¢ Arch Chemical ¢+ Mostenbocker’s Lift Off « LaCrosse
Technology ¢ Artu-USA ¢ Asset Protection & Recovery ¢ Unique Paving
Materials ¢ Quality Business Forms ¢ Sentry Insurance ¢ 3M ¢ Midcentral
Sales Promotions ¢ Greenlite ¢+ Sunterra ¢+ Werner Ladder

Bring Your Employees
Find New Products
Train Your Staff to SELL MORE
“Buy and Try” Specials
Vendor Booth & Product Auction
Product Knowledge Seminars

Breakout Product Knowledge Seminars Featuring . . .

PC Products ¢ Artu-USA ¢ 3M ¢ eBay ¢ Arch Chemical ¢
Hudson Sprayers ¢ Unique Paving Materials

Don’t forget to bring your truck, trailer, or van to take home
merchandise when our Expo Vendors auction their products
and booths on Thursday morning, February 19 (proceeds
benefit Habitat For Humanity in Walworth County).
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Breakout Seminats

y, February 18, 2004

0 9:45 a.m. Dick Detmer—“Guaranteed Techniques For Increasing Sales”

0 10:15 a.m. “Hudson Sprayers—Opportunities in the Mosquito Control Market”
Mosquitoes have gone from being just an annoying summertime pest, to a carrier of the harmful
West Nile Virus. With incidents of the disease rising, more and more consumers want protection
for themselves and their families. Find out how Hudson propane foggers can give your store an
opportunity to provide it.

0 10:45 a.m. “eBay—New Channels For Selling Home Improvement Products”
75 million registered users visit eBay to purchase home improvement products. Discover how
you can tap into this market and grab your piece of the $200 million dollar pie.

0 11:15 a.m. “Artu-USA—How To Drill Through (Almost) Anything”
Your customer’s don't want drill bits . . . they want holes. Artu-USA will demonstrate how to
make drilling through a wide variety of materials faster and easier, while leaving you the hero
in the eyes of your customer.

0 11:45 a.m. “3M-New Products for More Profits”
Several new 3M products, each sure to be a hit with shoppers, will be featured. Learn the
selling points of a new transparent duct tape, an innovative Sandblaster power tool line, and
see the most amazing filter demonstration ever.

0 12:00 p.m. Bob Aiken—“Building Sales in Your Plumbing Department”
0 2:45 p.m. Dick Detmer—“Taking Your Rental Business to the Next Level”

0 3:15 p.m. “Unique Paving Materials—Turn Your Store Into the Asphalt Expert”
Asphalt repair is tricky. Learn how to pick the right materials and the right installation
methods for each and every job. Have customers look to your store as the one-stop “expert”
for all their asphalt repair projects.

0 3:45 p.m. “Arch Chemicals—Growing Sales With Pool and Spa Chemicals”
Pool and spa chemicals are a niche category which opens your business to a new and growing
group of customers! Find out how to properly merchandise this line in order to maximize your
sales volume . . . and your profits . . . with this unique product category.

0 4:15 p.m. “eBay—How to Sell Home Improvement Products on eBay”
75 million registered users visit eBay to purchase home improvement products. Discover how
you can tap into this market and grab your piece of the $200 million dollar pie.

0 4:45 p.m. “PC Products—Wood Restoration Made Easy”
Rotted door jam? Weathered window sill? Your customers want you to save them time and
aggravation by solving their toughest damaged wood problems. Innovative PC Products
shows you how.

0 5:00 p.m. Bob Aiken—“Building Sales in Your Electrical Department”
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Mark Collini . ..

Mark Collini is the owner of four Smith Ace Hardware stores in the Atlanta market.
Prior to becoming an independent hardare retailer, Mark worked ten years for The Home
Depot and held a variety of management positions.

“Living With the Big Boxes"

From his unique perspective as a former “big box” manager turned independent dealer,
Mark will discuss how to not only live with, but effectively compete against, Lowe’s,
The Home Depot, and Menards.

Dick Detmer . . .

Recognized as a leading retail authority, Dick has more than 25 years of hands-on experience in all aspects of
business operations.

“Guaranteed Techniques For Increasing Sales”

Learn how to grow your retail sales with proven, successful selling techniques. A great
opportunity for you and your staff to pick up on these guaranteed methods that your
“big-box” competitors aren’t using.

“Taking Your Rental Business to the Next Level”

Whether your rental department has plateaued or is still in a growth stage, now is the
time to implement strategies to boost your rental business. Topics include when to add
or delete rental inventory, rental department merchandising ideas, and much, much
more.

Bob Aiken . ..

A veteran retailer with more than 34 years of hardware experience, and a nationally
known plumbing and electrical trainer.

“‘Building Sales in Your Plumbing Department”

Fun! Interesting! Entertaining! Can this really be about plumbing? Bob will teach
you some of the things you need to know to develop a profitable plumbing depart-
ment, and some of the most common reasons stores often don’t do as much business in
plumbing as they should. You can’t help but “flush” out more profit by attending.

“Building Sales in Your Electrical Department”

Can’t get your electrical department to reach its full potential? Find out how your staff can put a
“charge” into electrical sales and add a “shocking” number of dollars to your store’s bottom line with
the proper training.
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Ken Schmidt . . .

One of the most popular speakers and communications consultants in America, Ken
Schmidt is the former director of communications for Harley-Davidson Motor
Company.

“The Harley-Davidson Story”

A company that was on the brink of bankruptcy in the mid 1980,
Harley-Davidson has since become a classic American business success
story. Ken’s presentation is a fascinating story of building an entirely
new corporate culture, of rekindling relationships with customers, and
reaching out to new customers in completely untraditional ways.

Join MHA members and vendors alike on Tuesday, February 17, 2004, at
6:00 p.m. at MHA’s very own Murder Mystery Dinner Theater.

Enjoy cocktails and a sit-down dinner, while the elected cast of “Deadly
Dividends” walk you through a murder that takes place right at the MHA’s
108th Annual Convention and First-Ever Product Knowledge Exposition.
Everyone in attendance is a possible suspect. The who-dunnit is up to you to
figure out.

Come Sail Away . . .

Step aboard MHA’s Caribbean Cruise Ship on Wednesday, February 18,
2004, beginning at 7:00 p.m. Come dressed in your favorite caribbean
attire and ready to mingle with fellow hardware retailers and vendors alike.

Enjoy a buffet fit for a sailor, island entertainment, and casino games at one
of MHA’s ports-of-call. You can also ride some choice waves on the robotic
surfboard!
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ARTU-USA distributes Multi-Purpose Dirill Bits,

Tuugﬁ'tt’il ?n@jﬂl tied Hole Saws and Saw

Blades 5 nited States.

"-._.,_.. -
ARTU H‘ippix_ introduce its newest product:
Ouickhamimer® SDS Plus Drill Bits. Sizes
available range from 5327 x 6" to 17 x 12",

ARTU SHOW SPECTALS:
10% OFF ALL DISPLAYS

Roger Cooper {(800) 367-2TRR
330 Fields Drive salesirarin.com
Aberdeen, NC 28315 mggl_'fg_n_[tu COT

.. Purpose Drill Bits, SDS Drill HH}- and

1 ‘H. .
ARTU will be happy (o g a "‘Hﬂﬂﬁ-ﬂn"

demonstration using our pr rlgr
Members will be nmmﬂ I_T'Multl-

Tungsten Carbide Hole Saws and Saw
Blades can handle more than one fask at

a time. We don™t call them “Mulfi-Furpose
For just any reason. The demo will explain
it all.

YOU CAN MAKE HOLES THE HARD
\'.- AY OR YOU CAN MAKE THEM THE

WAY...

Expo Hall Vendor
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= ND pre-drilling
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= MO strip drive

= strong heads

= reduced splitting
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TEL 1-BO0-263-0443 = FAX 1-800-805-5160
E-MAIL: grici®grkbostaness.com ® WEB SITE; www.grkhastansrs.com
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Contact Information:

A ”" Greg Martinelli
r ' 4241 N Polaris Pkwy
Janesville, WI 53546

608-868-5273

A n i m a I N u tr i ti On greg martinelli@cargill.com

Cargill® Animal Nutrition can provide ~ Having feed available for the hobby

your retail outlet with a full line of farmers in your area is a great way
ACCO® brand animal feed products. to increase store traffic, due to the
From horses to chickens, Car‘gill® continual need for these products.
Animal Nutrition has all you need to Feed can act as a destination item,
provide your customers with their leading to increased impulse buys
animal nutrition solutions. along the way.

Cargill® Animal Nutrition offers a Stop by our booth at the First

wide distribution network throughout  Annual Product Knowledge Expo for
Wisconsin and Illinois, making feed more information on how feed sales
delivery or pick-up a snap! can impact your business!

Expo Hall Vendor

Expo Hall Vendor product Knowledge Seminar

huds&n

SPRAYERS and DUSTERS

For 2004. So Easy, Yet So Advanced.

The new Hudson Bugwiser® and Leader® sprayers are designed for
a better spraying experience and total customer satisfaction. User-
friendly features, value-added benefits and exciting new looks and
packaging make these sprayers your best choice! Available in 1, 2
and 3 full gallon sizes.

Also New. Hudson Fogger!

The Hudson FOG® propane fogger is a great
addition to your line. Terrific performance at a
more economical price!

H. D. Hudson Manufacturing Company
500 N. Michigan Avenue ® Chicago, IL 60611
Phone: 1-800-LADYBUG

Fax: 1-312-644-2830

E-Mail: CustomerService@hdhudson.com

Web: www.hdhudson.com
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“GREENLITE

pitaoin GREENLITE LIGHTING CORPORATION
il 2 The leader in CFL & LED Lighting

!;H ﬁE
f

Booth to be auctioned
(proceeds to charity)

iy
s ri'!

Name: Tom Cohen #800-930-2111

Address: 10 Corporate Park, #100 Email: tomc@greenliteusa.com
C/S/Z: Irvine, CA 92606

Expo Hall Vendor
Product Knowledge Seminar = Expo Hall Vendor

with PG-Products< Impass:hle Bepalrs areasEasyas W -2 -<> -

1 Paste Epoxy for Permanent Repairs

PC-7® Heavy Duty Paste Epoxy- The Powerhouse of Repair Products
PC-11® White Marine Grade Epoxy- Cures: Wet, Dry & Underwater!
PC-SuperEpoxy®- Translucent-Fast Setting-Outperforms Other Quick Setting Adhesives

2. P utty epoxy for Emergency Repairs tand moidavie-Fast setting
PC-Plumbing™- NSF® rated safe for drinking water.
PC-Marine™-WHITE Marine Epoxy
PC-Metal™ - Made with real metal
PC-Crete™- For Concrete Repairs
PC-Lumber™- Made from real wood
PC-Fahrenheit™- Designed for elevated temperatures up to 500°F.

<>. and Wood Restoration Products

PC-Petrifier® Water Base Wood Hardener.

PC-Rot Terminator® Epoxy Wood Consolidant.

PC-Woody®-Wood Paste Epoxy. Rebuild Missing wood, paint & stain

Celebrating
50 years

of quality
products

PC-Products@— Protective Coating Co. (since 1954) 221 S. Third St., Allentown, PA 18102 - Phone: 610-432-3543 - Fax: 610-432-5043 - www.pcepoxy.com
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| TooL SALE! |

America’s Favorite
Bargain Tool Table!

« High Value Price Points
. Dq.?r In-store Service Keeps It Going

« Unconditional Warranty

gh") tool takie has *hargaim® writien ah avr if

| ik Tool “Ca \
bk al usalul fools 50

huriiing thraugh thee wide gekaction

Customers can resist , .
. poweriul Singia price point closas he 58

fing exacty what they need. The
aryd loaeps tham coming DEck [t maang

@ Alco Mfg » Logan, UT = hifpzwww.alcowmiig.com = Phone (800)4599-2526 = Fax (435)753-29593

Expo Hall Vendor
Expo Hall Vendor  product Knowledge Seminar

3M is a $16 billion diversified technology company with leading positions in consumer and office, display
and graphics, electronics and telecommunications, health care, industrial, safety, security and protection serv-
ices, transportation, and other businesses. Headquartered in St. Paul, Minnesota, the company has operations
in more than 60 countries and serves customers in nearly 200 countries. 3M is one of the 30 stocks that make
up the Dow Jones Industrial Average and also is a component of the Standard & Poor's 500 Index.

We service hardware dealers through our Construction and Home Improvement Markets Division; providing
products such as furnace filters, paint sundries, adhesives, and safety, as well as office supply and home care
products.

Please stop by to find out what is new, and to see product demonstrations that can help you ramp up sales for
2004. We will have demos on the new transparent duct tape, a new Sandblaster power tool line, and the most
amazing filter demonstration you have ever seen! We are looking forward to your visit!

** The booth will be auctioned off at the end of the show!!**

Sally Neubauer, 3M Construction & Home Improvement Markets, Sales Representative, 8§66-628-3121.
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Bag bigger profits
with better material!

UPM® Permanent Pavement Repair Material is the asphalt and concrete cold
patch that is guaranteed to last as long as the surrounding pavement when
properly applied and is available in convenient 50-Ib. bags.
UPM offers:

* An easy to use three step process

* A two year shelf life

* DOT approval

» Guaranteed performance

Visit our booth and ask Bob Kloskowski or Chris Stebbing for the facts -

and check out UPM - The Good Stuff® for yourself. E i

3993 E. 93rd Street * Cleveland, OH 44105 « (800) 441-4880 « www.upm.com

Expo Hall Vendor Product Knowledge Seminar

Expo Hall Vendor

#“(Grmam) Absolutely the best paint sold!

e : ; :
e ®l-1c Agua Bormne Ceramic coatings contain
fﬂh L o THE ¢ GINAL caramic microspheres that impart many
o AQUA BORNK great properties to the paint. 100% acrylic
- J.i‘ - resin lands superb performance. The flat

finish washes beautifully, so well that the
flat can be used in places that you formerly
needed to use an aggshell of semi-gloss

Wiy Bhorne
1

Ceramic « Outstanding washability
Graham Paint ; = Qutstanding durability
4900 5 Richmond i TR . .« Qutstanding adhesion-adheres to old oil
Chicago, Il 60632 @"g 5% paints and most any substrate
800-255-2648 Pl nteriur Fisth * Exceptional ease of application
www.grahampaint.com . s » Touchs up beautifully
grahampt@aol.com Aty ]
Contact Jim Nass We sell only to independent dealers
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S U N T E R RATM MARKET LEADSEuRb?)iSi\(?VIXT(I);{INNGEPRODUCTS

Peoria, lllinois

FULL LINE SUPPLIER OF
See this exciting new line of Lawn & Garden Décor
products that will give you access to high

growth and profit opportunities !

FOUNTAINS,

WATER [SLANDS,

WATER COURSES, CHECK OUT OUR EXPO ONLY
SPECIAL BUY OFFERS!!

FOUNTAIN PUMPS

& PoND KiTs !

contact: MARTY RUYLE ‘ SUNTERRA, LLC ‘ 5901 W. WAR MEMORIAL DRIVE ‘ PEORIA, ILLINOIS 61615
1.866.866.4486 | mruyle@sunterrausa.com | www.sunterrausa.com

Expo Hall Vendor

booth available for auction.

Expo Hall Vendor  product Knowledge Seminar
. _ n
J t )/ B

. Overstabilization

It Could Be Killing
Your Pool Care Business.

Didl won ki
i 1 1 T i 1 ] ™ r I i
" Uverstabilization?

Protect Your Customers
And Your Businmess. ..

When it comes o n*-e-:prm*:ihlu. elfective Tl:u:-l care systems for the Mass Chanmel, ONEY
HTH"® allers pﬂll cane systems that inchede Calcinm H'.'I.'I'IH.'JIJI'I'riEI.' hawed clilorEnators and
shocks — |.1I'I.I\'J:IJ|.'|.!|- thaat wall NEVER cunse Overstabilization.

T v i iEr ousl 1i I larary 1% HTH clean!

T s iithrmtion, costact Kol Hembaws
1955 Laber Wirk Pl Si 350 = S, La% WG = ) HOKLELD T221

. Kl ich il oo # i I ipdicom

HFH b @ sgibionsd lidokasiak bf feehi Chaavreials Ir Thi HTH ieph b & Dasleivirk of Siob O, in SSRUAD 4450
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- « Feed the Birds

CORPORATION The Nature's Select® -_—
Our Prince™ Wild Bird Seed Wild Bird Food is the
Features Prembum Waste-Free, new preminm line that Features =
Supreme, Original, Cardinal, gﬁﬁ&ﬂm ' :
Finch, Fruit & Nut, and i I }
Wildlife formula, The B'—"d s Favorite® Finch's Feast.
Wild Bird Food features

- No Waste®, Elite,

i ) Preferred Mix,
== _ . Good Friend,
E ' Classic Mix,
Cardinal Delight,
== and Gold Finch.

Prince® Corporation
8351 County Road H
Marshfield, W1 54449
1-800-777-2486
www.prince-corp.com

Our full line of Bird Products include...
T e, Niiln ol ; -
{ Pruky Pro "-H.thl‘l_Jl [l‘ﬁ'li’-'.i;;"b ‘@ m . u'l

Expo Hall Vendor

Expo Hall Vendor

h ® DO YOU HAVE
mtg THE FASTEST

CORFORATION Lﬁw IN TI‘IE

Chir best seller is the Blue Mound® Top Quality Lewn Mis

Thiz premsum max guins gepularily by its brillionl disep eowrald gross MID“F-E ST?

colar

The Fasat ‘N TolT™ Lawn Mix i cxccllent for establishing & dense,

besnrimsl mer quickly Mew hHF{ I'le"-.kﬂﬂ For WH04!

Laow Naintenmnce Tawn Min is expily whal #%8 namied Tor Y 3 s = ; & i
Excellenl for 1he bomeowner who anly wanis o cul on weekionds ( | = EBT R T & ar 5
The Hainbe Shade® Lawm Mis is the masi popular shads mis ke | = B SE&Es E
Caows welll in sroas chat are &fficult bo get gmass o grow bocause of ST_ E'iIT':-"_: = =

whde amnd hagh mossturs
Siar® Landwaper Lown Mix withsinnds hesvy traffic

amid comsiant use caleacnad |
Our Lakeshore Lawn Mix 5 an coonombdeal fesi stan Fescuehlusgress

mix, Perlorms well m medenile o dasmj siies smd maosl s0il Iypes in
full sun 1 Kght shude
Rough ‘N Tofl™ Athletic Lawn Mix & sn mespensive, wough mia

Handbes mommal wulTe ssd pesforms well wish low mainienonc:

Prince® Corporation

For Matter aruts. 8351 County Road H
MICANY
Bl o ofield, Wi 54449

i
s ‘ -
%’;ﬂﬂﬁ# @@ SEYMOUR M 1-800-777-2486
[ ———— www.prince-corp.com
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prodects
that are safe and really work!

Motsenbocker's Lift ﬂ'ﬂ't J.rl.iul.';
pateated stain, graffiti
rémover products are
biadagradable and desipodd
spacifically to clean amd remavs
ANY STAIN, ANY SURFACE ANYWHNERE!

T DRDER CALL:
Tom Mohieaky

GO Mudd, Mack & Melealy
5135 Gof Ad., Sokle, & 6007
P, B T-676-4522 / Fax: S4T-6T6-4578
smail ImenseiEinprancess com

Ifoisanhockers Lift OF
FO-Jdb- 1550 ¢ sy Niioinne. com

m CAP PROGRAM

(S FREEFREIGHT
IS 90DAYS DATING
S FREETWNCR

@B FREE VIDEO TAPE OF
NATIONAL lﬂFﬂHfHﬂMﬂ

@E EVERYTHING YOU/SEE:

! el — el LL_",

HEREISINCLUDED] l

e~

IEHFE.I‘H ﬂlSﬂfi‘i'}' .I"HEHJ ’

Expo Hall Vendor

right ladder has
never been easier.

{
AD171 ©2003 Werne]\

The new Werner
Performance System™
links product, packaging
and merchandising to

one system...

With a new ladder selection system
that simplifies buying, Werner is once

Selecting the

again revolutionizing the industry.
The Werner Performance System™,

a color-coded, three-step process, is
designed to heighten consumer con-
fidence as well as consumer safety.

The Werner Performance

System™

® Drives sales by simplifying the
purchase process

® Presents a consistent and
organized ladder selling system

® Improves closure rates and trades
up purchasers

® Increases the average ladder
transaction size

America’s #1 Brand in Professional Climbing Equipment.
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Ask us how we can help your plumbing
department...

Talk to Ron Hanson or Gino Montanaro
to learm how to increase your tums

with LDR’s proven product line.

LDR is proud to participate in this
year's event. Come and meet us.

STOP BY THE LDR BOOTH AND CHECK OUT
THE BEST PLUMBING SPECIALS

OF THE SHOW

Expo Hall Vendor
®

TH

tecﬁ:mfﬂﬂy tools EH HEEE

for the home s office

La Crosse Technology, Ltd.

weather.com

Founded in 1985, we are 0 mualtinatonal COMTIPATY The Consumer InfErgctive |.-.'I|~.|1|.'|1_.' i% uvailasble e La
with a small-town philosophy of servicing o Crogse Technology 1w be placed in yowr store FREE®!
cusiomers o ihe hi_ghr-',r |l La Crosse Customized to vour store customers will (emd the answers
Technologyi blends technology and creativiey i thiry e looking Fo
useful “tools and techoology for the home ond
office™, La Crosse Technology aims to be the most conprehensive

soarce for hools and I:l,u.'hnu]llg'-.' for the home and office”
The highest quality Wireless ‘Weather Stations, by offering complete support T our retall pamners; friom
Radio Controlled Clocks and Specialty Electronics monutacturing quality imstrumends 0 servcing. the final
are pvianlable Trom La Crosse 'l'e|.'||||-.'-||.:_|.'_'. LCAOPRALINGT.

Erik L. Miller

116 South Oak Strect, La Creseent, MN 35847
B 340-9544 exi. 141 enik® lacrosscicchnology .com
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Learn to Use eBay to Help Grow Your Business!

Selling on eBay makes sense. Slow moving, end-of-life, and refurbished products, as well as excess inventory,
turn faster when you sell on eBay. Why? By using eBay, you will expose your items to an audience of over 75
million potential customers.

Home improvement is one of eBay’s fastest growing categories. You can sell as much or as little product as you
want. Whether you are selling tools, outdoor power equipment, building and plumbing supplies, housekeeping
items, or even appliances, eBay is an opportunity for you to add an additional sales channel to your existing
business. Take advantage of eBay’s vast marketplace and connect your business with customers worldwide.

For more information, please be sure to attend one of our “eBay University” seminars at the
2004 MHA Product Knowledge Exposition in February.

To learn more about selling home improvement items, visit:
http://www.ebay.com/sellhomeimprovement/

Visit the eBay Learning Center at:
http://www.ebay.com/education

Contact: Dan Serpico
eBay Home Improvement ¢ 2145 Hamilton Ave ¢ San Jose, CA 95125 ¢ 408-376-6668 ¢ dserpico@ebay.com

Product Knowledge Seminar = Expo Hall Vendor

Product & Vendor Booth Auction

HABITAT FoR numANITY
|N WIIW%T\H GUIIN'[Y

8\

Building homes . . . Building community . . . Helping families help themselves

Bring Your Truck, Trailer, or Van!!!
Be a part of the Vendor Product and Booth Auction on Thursday, February 19, 2004.
This is your chance to take home products and merchandise at BARGAIN PRICES!
All auction proceeds benefit Habitat for Humanity in Walworth County.

We must clear out ALL merchandise on that day!
(Dealers must be present Thursday to participate.)

~~~-g Habitat for Humanity Lawrence Green, Executive Director
International Phone/Fax: (262) 348-0735 FEIN: 43-1805778
Since 1998 Email: Igreen@elknet.net TE#: 8545
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